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MELBOURNE: 18th December 2008 
 
 

NEWSAT SECURES MULTI-MILLION DOLLAR 
COMMUNICATIONS DEAL 

 
NewSat Limited (ASX:NWT) announced today that the company has been selected by 
CapRock Communications for a five year multi-million US dollar telecommunications 
deal. 
 
Directors released details of NewSat’s substantial involvement in supplying CapRock 
with  new satellite bandwidth in Asia that CapRock clients will use for  VoIP (Voice 
over Internet Protocol), corporate network access, Internet access and other 
communication services.. 
 
NewSat’s Perth teleport footprint will provision the communication services.  
 
The NewSat contract also breaks fresh ground for the company by establishing a supply 
link under a new alliance with Japanese satellite fleet operator JSAT on its latest JSAT 
2A facility.  This extends NewSat’s complement of contracting satellite connectivity to 
five fleet operators and 13 satellites, the largest satellite supply array in Australia. 
 
This agreement builds on an excellent channel partner arrangement with CapRock  and 
leverages the best from both companies; CapRock’s global status as a reliable satellite 
service provider to remote and harsh environments and NewSat’s strong regional 
technical and fixed asset presence. 
 
The Board emphasised that this new contract further underlines the strong and 
sustainable future of the company despite a depressed general economic and financial 
environment.   The longevity as much as the quantum of the agreement is very 
encouraging as NewSat continues to build its annuity-based contract business model. 
 
The news highlights the value proposition of teleport ownership and the leveraging of 
assets to attract high-level satellite communications contracts.  It also underlines the 
international recognition by space leaders and users around the world that NewSat is a 
highly desirable partner for long-term and major international communications 
contracts.  And finally this contract, and others like it, continue to build the robust 
platform for sustainable results by NewSat. 
 
Signed  
  

 
 
John Walker 
Chairman 
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MELBOURNE: 15th December 2008 
 
 

NEWSAT STRENGTHENS NEXTGEN RELATIONSHIP WITH NEW 
REMOTE COMMS CONTRACT 

 
NewSat Limited (ASX:NWT) announced today that it has signed a new satellite 
network contract with its partner Nextgen Networks Pty Ltd, a major 
telecommunications provider with a fibre backbone across the country. 
 
NewSat’s new contract is worth in excess of $500k for broadband communications to 
Nextgen customer sites in remote locations. 
 
NewSat’s teleport in Perth will be the hub of the network of communication to several 
remote sites initially as well as deliver the central link to Nextgen’s own terrestrial fibre 
connectivity. 
 
The contract has an inbuilt growth component and flexibility which provides for future 
expansion of the customer network. 
 
In addition, today’s agreement builds on an established relationship between the two 
companies which commenced three years ago, originally with individual NewSat 
satellite services, which in turn developed into a supply of a network that allows 
Nextgen substantially more flexibility to directly manage its own broadband satellite 
communications. 
 
This new contract now extends the NewSat services previously provided to Nextgen 
with satellite communications in a strong demonstration of the quality and reliability of 
NewSat satellite in remote Australia. 
 
Nextgen is also a partner of NewSat in the recent announcement where the two 
companies have signed an agreement to sell satellite services under Nextgen’s Common 
Use Agreement (CUA) to the Western Australian State Government. 
 
The company previously announced to the market that this is not the last time NewSat 
will announce sales success for the year.  Indeed many opportunities are in the final 
stages of resolution.  As a company it remains willing to be judged by “the scoreboard” 
and is confident that it can conclude the six months to December 31st 2008 on a high 
note. 
 
Signed  
  

 
 
John Walker 
Chairman 
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MELBOURNE: 5th December 2008 
 
 
NEWSAT’S STRONG GROWTH DEFIES MARKET TRENDS 
  
The fortunes of NewSat Limited (ASX: NWT) have changed dramatically and in a positive 
direction, in a period when much of “Corporate Australia” is struggling. 
  
The company expects to finish the six months to December 2008 approximately 40% above its 
revenues for the corresponding period last year.   
  
In the second six months of the financial year it expects the positive trend to continue so that an 
operating profit is achieved on the back of the strong recurring revenue base.   
  
The company has continually told the market it would remain debt free and asset strong and 
has kept that promise.  The result is a very healthy business with an enviable corporate 
customer profile capable of sustaining year on year growth.   
  
"This is just the tip of the iceberg" said CEO Adrian Ballintine.  NewSat is currently in 
negotiation for extremely large satellite communication contracts.  In years gone by when 
satellite was less fashionable and when the market doubted the ability of young companies to 
compete, many contracts which could have been well executed by NewSat were let 
inappropriately.   
  
“NewSat has outgrown that former status and is now recognised as a regional leader in satellite 
communications.  NewSat is currently actively supporting corporate giants from around the 
world and is poised to win those larger contracts which once went begging," he said.   
  
“NewSat's responsibility to its shareholders is to let them know their company is strong and 
embarking on a high growth phase in its development.  Its teleports are valuable, far beyond 
the amounts provided for in the Balance Sheet, and Directors will do their utmost to ensure they 
are continually correctly valued.  Just last year, step one of the revaluation was approved by our 
auditors. 
  
“Many of NewSat's contracts run from 2-5 years and some up to seven years.  Of course, there 
has always been the need for overheads to manage the quantum and importance of the assets 
owned by NewSat.  Eventually the recurring revenue model progresses beyond the break-even 
point and long-term sustainable, operating profits are common place.  NewSat is not far from 
this milestone.  
  
Directors believe that NewSat is a long-term, highly feasible and sustainable entity with only one 
direction in which to head.......upwards.  They wish the company to be judged by results and 
fully expect to announce a number of additional successes very shortly. 
  
“This is not the last time you will hear about NewSat’s success before Christmas.  Directors 
have always been willing to be judged by the scoreboard and from here on in its good news for 
NewSat,” said Mr Ballintine. 
  
Signed  
  

 
 
John Walker 
Chairman 
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